1. Disclaimers
DISCLAIMER
The following information does not constitute an offer to purchase or subscribe for any Ashita SA
Coins or a prospectus within the meaning of applicable Swiss law (i.e., Art. 652a Swiss Code of
Obligations). Contributors should make their decision to purchase or subscribe to Ashita SA Coins
solely on the basis of the Terms and Conditions of Sale of TAIMA Coins. Contributors are further
advised to consult their bank or financial advisor before making any investment decision.
The information contained on this webpage does not constitute an offer to sell or the solicitation of an
offer to buy, in any jurisdiction in which such offer or solicitation would be unlawful prior to
registration, exemption from registration, or qualification under the securities laws of any jurisdiction.
Potential contributors should note that participation in the sale of TAIMA coins is subject to limitations
imposed by applicable laws in various jurisdictions. These will be described in more detail in the
general terms and conditions of the sale of TAIMA Coins.
In particular, (a) the TAIMA Coins are not for dissemination, sale, publication, circulation or distribution,
directly or indirectly, and (b) this web page does not constitute or form part of any offer or solicitation
to purchase, subscribe for or acquire any securities, in the United States (including its territories and
dependencies, any state of the United States and the District of Columbia, and US citizens and green
card holders), Afghanistan, Angola, Aruba, Australia, Bangladesh, Belarus, Benin, Bhutan, Bolivia,
Botswana, Brunei Darussalam, Burkina Faso, Bosnia, Burundi, Cambodia, Cameroon, Canada, Cape
Verde, Central African Republic, Chad, Comoros, Congo, Democratic Republic of Congo, Cuba, Côte
d'Ivoire, Djibouti, Dominica , Ecuador, El Salvador, Equatorial Guinea, Eritrea, Ethiopia, Gabon, Gambia,
Ghana, Guatemala, Guyana, Guinea, Guinea Bissau, Haiti, Honduras, Iraq, Iran, Japan, Jordan, Kenya,
Kyrgyz Republic, Lao People's Democratic Republic, Lesotho, Liberia, Lib ya, Madagascar, Malawi, Mali,
Mauritania, Micronesia, Moldova, Mongolia, Mozambique, Myanmar, Nauru, Nepal, New Caledonia,
Nicaragua, Niger, Nigeria, Niue, North Korea, Oman, Pakistan, Palestinian areas, Papua New Guinea,
Reunion , Rwanda, Samoa, Sao Tome and Principe, Senegal, Sierra Leone, Somalia, South Georgia,
Sudan, Sri Lanka, Suriname, Syria, Swaziland, Tajikistan, Tanzania, Timor, Togo, Tonga, Tunisia,
Turkmenistan, Uganda, USA, Uzbekistan , Venezuela, Western Sahara, Yemen, Zambia, Zimbabwe, or
any jurisdiction in which such sale or distribution, or such offer or solicitation is unlawful.
The TAIMA Coins will not be registered under the United States Securities Act of 1933, as amended, or
under the securities laws of any state or other jurisdiction in the United States and may not be offered,
sold, assumed, exercised, resold, relinquished, transferred or delivered, directly or indirectly, in the
United States.
TAIMA Coins have not been approved or disapproved by the US Securities and Exchange Commission,
any state securities commission in the United States, or any other US regulatory authority, nor have
any of the foregoing authorities passed upon the merits of the offering of TAIMA Coins or upon the
accuracy or suitability of this web page. Any statement to the contrary is a criminal offense in the
United States.
The information contained in this webpage does not constitute an offer of securities to the public in
the United Kingdom. This webpage is only being distributed to, and is only directed at, (i) persons
outside the United Kingdom or (ii) investment professionals falling within Article 19(5) of the Financial
Services and Markets Act 2000 (Financial Promotion) Order 2005 ( the "Order") or (iii) high net worth
entities, and other persons to whom it may lawfully be communicated, falling within Article 49(2)(a) to
(d) of the Order (all of whom are together referred to as "relevant persons"). TAIMA coins are only
available to, and any invitation, offer, or agreement to subscribe for, purchase, or acquire TAIMA coins
will only be made to, relevant persons. Any person who is not a relevant person must not act or rely on
this web page or its contents.
1.1 Initial Coin Offering
This payout token offering ("ICO") aims to raise funds to "tokenize" the production of a medical and
recreational cannabis company.
The ICO aims to tap into both the global liquidity base allocated to Initial Coin Offerings ("ICOs") and
regular investors in the financial and capital markets. This ICO intends to be fully compliant with all
KYC/AML, tax, and securities regulations. Trading of the Tokens (as defined below) in the secondary
market is expected to take place in the near future.
For potential buyers, the ICO (i) provides a unique opportunity to access, through the Token, the
European and global medical and recreational cannabis market. It is based on the expertise, track
record, and credibility of the Origami Pharma board and is based on the valuation concept of a real
underlying asset (cannabis).
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1.2 Eligibility
Ashita SA ("Issuer") is a start-up company based in Geneva, Switzerland. It is subject to the provisions
and obligations of the Swiss Anti-Money Laundering ("LBA") and Know Your Customer ("KYC")
procedures, namely the Swiss Anti-Money Laundering Act ("LBA"). This ICO is intended for
international buyers based worldwide, excluding persons with residence/citizenship in Brazil and the
United States of America, as well as any other country where the purchase of cryptocurrencies is
legally prohibited, such as, but not limited to, China, Algeria, Bolivia, Ecuador, Morocco, and Pakistan,
in addition to persons located in any of the jurisdictions blacklisted by the Organization for Economic
Co-operation and Development and the United Nations.
1.3 Legal disclosures
This white paper provides information in relation to an opportunity to acquire a utility token that will
provide purchasers with economic exposure to fluctuations in its price. The tokens will not (i) provide
legal ownership of the issuer's shares or target assets; (ii) represent a debt owed by the issuer to the
token holders; nor (iii) provide voting typical/governance/ownership rights related to the issuer.
This White Paper does not offer constitute a prospectus, memorandum and/or other offering
document relating to the Issuer and has not been reviewed or approved by any financial regulator or
securities commission in any jurisdiction. Investing in Tokens involves several risks. There can be no
assurance that token holders will be able to receive a return of capital or a positive return on their
purchase of tokens. Before investing in the Tokens, prospective purchasers should carefully review the
"Risk Factors" section of this White Paper, which, while not providing an exhaustive list or explanation
of all the risks purchasers may face in investing in the Tokens, should be used as a guide. Prospective
purchasers should carefully consider whether the purchase of Tokens is appropriate for them in light
of the information contained herein and their personal legal and financial circumstances. Unless
otherwise stated or the context otherwise requires, all references in this White Paper to "the Issuer",
"we", "us", "our" or similar terms refer to the Issuer.
1.4 Forward-looking statements
This White Paper may contain estimates and forward-looking statements that are based primarily on
current expectations and estimates of future events and trends that affect or could affect the
business, financial condition, results of operations, cash flows, liquidity, prospects, and anticipated
valuation of Tokens. Although we believe that these estimates and forward-looking statements are
based on reasonable assumptions, they are subject to numerous significant risks and uncertainties
and are made in light of currently available information. Forward-looking statements speak only as of
the date they are made, and we undertake no obligation to publicly update or revise any forwardlooking statements after the distribution of this document as a result of new information, future
events or other factors. In light of the risks and uncertainties described above, the forward-looking
events and circumstances discussed in this document may not occur and future results may differ
materially from those expressed or implied by such forward-looking statements.
Forward-looking statements involve known and unknown risks, uncertainties and other factors that
may cause the actual events or results, performance, or achievements to be materially different from
any estimates or results implied or expressed by such forward-looking statements. These factors
include but are not limited to
A - changes in political, social, economic and stock market or crypto-currency conditions, as well as
the regulatory environment in the countries in which the Issuer conducts its business and operations
B - the risk that the Issuer will be unable to execute or implement its respective business strategy and
future plans.
C - changes in interest rates and exchange rates of fiat currencies and cryptocurrencies;
D - changes in the Issuer's planned growth strategies and expected organic growth.
E - changes in the availability and salaries of employees needed by the Issuer to operate their
respective businesses and operations.
F - changes in the competitive conditions in which the Issuer operates, and the Issuer's ability to
compete in those conditions
G - changes in the Issuer's future capital requirements and the availability of financing and capital to
fund those requirements
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H - war or acts of international or domestic terrorism.
I - the occurrence of catastrophic events, natural disasters and acts of God that affect the Issuer’s
business and/or operations; and
J - other factors beyond the control of the issuer.
The issuer disclaims any responsibility to update these forward-looking statements or to publicly
announce any revisions to these forward-looking statements to reflect future developments, events or
circumstances, even if new information becomes available or if other events occur in the future.

1.5 Accuracy of information, no consent of parties referenced in Whitepaper
This Whitepaper contains technical, commercial and industry information and forecasts that have
been obtained from internal surveys, reports and studies, where available, as well as market and
academic studies, publicly available information and industry publications. Such surveys, reports,
studies, market research, publicly available information and publications generally indicate that the
information they contain has been obtained from sources believed to be reliable, but no guarantee
can be given as to the accuracy or completeness of such information.
Other than the Issuer and its respective directors, officers and employees, no person has consented to
the inclusion of his or her name and/or other information attributed or perceived to be attributed to
such person in connection with the White Paper and no representation, warranty or undertaking is or
is intended to be given as to the accuracy or completeness of such information by such person, nor
are such persons under any obligation to provide updates of such information.
The Issuer has not independently reviewed the information extracted from third-party sources, nor
has it verified the accuracy or completeness of such information or the underlying assumptions on
which it is based. Accordingly, the Issuer makes no representation or warranty as to the accuracy or
completeness of such information and is under no obligation to provide updates of such formation.
Unless otherwise stated below, all data and information in the graphs have been provided by quoted
sources or by Origami Pharma's research team.

1.6 Terms used
In order to facilitate a better understanding of the Tokens for purchase by the Issuer, and of the
Issuer's activities and operations, certain technical terms and abbreviations, as well as, in some cases,
their descriptions, have been used in the White Paper.
These descriptions and the meanings attributed to them should not be regarded as definitive and
may not correspond to standard industry usage or meanings. Words in the singular include the plural
where appropriate and vice versa, and words in the masculine gender include the feminine and
neuter where appropriate and vice versa. References to persons include companies.

1.7 Know Your Customer and Anti-Money Laundering policies
Any applicant for an ICO, whether in a primary issue or in the secondary market, will be subject to any
applicable KYC/AML policies that may be in place at the time of purchase, being subject to periodic
assessment and routines in this regard. Failure to comply with applicable KYC/AML procedures and
routines in respect of the purchase of tokens will prevent the purchase of the tokens or the imposition
of sanctions on purchasers, including the freezing of funds, cancellation or mandatory redemption of
the tokens through our smart contract or such other action as the issuer may deem appropriate to
meet applicable regulatory requirements.
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The
Cannabis
market

2. The Cannabis market
2.1 Introduction
The medical and recreational cannabis market is growing rapidly in Europe. In
order to meet the demand of a market such as Europe, new production facilities
have been recently built; in countries such as Portugal and Turkey. The amount of
medical and recreational cannabis in the pipeline represents only a fraction of the
real demand that could be met by a “national legalization” like the one recently
announced in the media in Germany. Given the demographics of these countries,
the amount of production needed to meet demand is far below production
capacity. This is a flow that could reach several billion per day, depending on the
market, if it were to be supplied in line with the potential demand that will arise
from the opening of the recreational sector in Germany; for example, where the
population is 83 million. With a ratio of cannabis users ranging from 5% to 8% of
the population.

2.2 Current Economic Environment
The cannabis market has been democratized and opened in several European
countries. It is defined by two distinct market types: medical and recreational

1. medical
In the European Union, 21 out of 28 countries
are allowing, at different levels, cannabis for
therapeutic use: medical cannabis is legalized
in 21 countries and is limited in its current
state of production because medical
production plants are simply not able to
meet the needs of all registered patients. The
market for medical cannabis mainly uses
extraction and flowers. In countries like
Switzerland cannabis-based treatments are
sold in pharmacies in liquid form. Typically
prescribed in case of pain or muscle spasms.
It is found in treatments such as Dronabinol
and Sativex and is reimbursed by health
insurance. THC and CBD are cannabinoids
present in the cannabis plant and extracted
from the cannabis flower in the laboratory.
They are used in the composition of several
medicines that pharmacies prepare for their
patients in the form of a magistral
preparation. In view of the final use of the
product, the purity and quality of the flower
are of paramount importance.

A plant that has been grown outdoors or in a
greenhouse cannot by definition achieve the
same level of purity implies as a flower that has
been grown in a clean room with all the
environmental controls that this. In Swiss
pharmacies, the Mg of medical THC or CBD
can reach an equivalent of 1.50 euros. This puts
the price per kg of extraction at 1,500,000
euros (source: Geneva pharmacy datasheet):
To reach 1 kg of extraction it would take about
25 kg of cannabis containing 20% THC or CBD.
Pro-rata, this corresponds to 60'000 Euro per
kg of medical flowers.
In Germany and Italy, the price of medical
extraction reaches up to 15’000 euros per kg.
Germany also has a large market for medical
flowers. The price can reach 32 Euros per gram
in German pharmacies for high-quality
medicinal flowers. Medical extraction is the
most common form of consumption.
Pharmaceutical cannabis distribution groups
are
already
supplying
thousands
of
pharmacies with cannabis flowers throughout
these two countries.
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2. Recreational
Recreational cannabis is much less
restrictive, as a simple age limit is
applied for access and consumption.
The price of a gram of flower ranges
from 10 to 38 euros depending on its
quality. Several countries are already
active in its distribution, including Italy
and Germany. Several million potential
consumers of medical or recreational
cannabis in Europe are facing or are
already facing a situation comparable
to a shortage, and without an
industrial
production
demand will not be met.

plant,

The European cannabis market is expected
to reach US$ 36,997.1 million by 2027, up
from US$ 3,498.1 million in 2019, and is
projected to grow at a Compounded Annual
Growth Rate of 29.6% from 2020 to 2027.
(Source: Prohibition partners)

US$ 36,997.1
million by 2027

US$ 3,498.1
million in 2019

the

2.3 Covid and cannabis
In April 2020, a study published on Pan European Networks Ltd, a European
health website, indicated that researchers would conduct an anonymous survey
of medical cannabis patients regarding their mental and physical health, and
examine changes in patient's frequency of cannabis use, dosage, and route of
administration based on closures and updates to COVID-19. Thus, it is expected
that the COVID-19 pandemic will offer vast growth opportunities for the market.

2.4 Facts and forecasts
Germany is the perfect case to base
predictions for the European market.
With its 83 million inhabitants, the
addition to the medical market, already
established for years, the recent
legalization of the recreational market
makes it likely that the number of
consumers willing to acquire a
cannabis product will surpass actual
previsions.

83

million

56

million
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"Cannabis is by far the most widely used illicit drug in Germany. The proportion of
people who have used cannabis at least once in their lifetime is 27.2% for adults
aged 18-64 (Gomes de Matos et al. 2016) and 9.7% for adolescents aged 12-17
(Orth 2016; Table 1).In the last 12 months, 6.1% of adults and 7.3% of adolescents
used cannabis, with 30-day prevalence rates of 3.1% and 3.5% respectively.3.1%
and 2.2% respectively. Current use rates among adolescents, in particular, are
probably massively underestimated, however, as the only national survey on
these age groups uses telephone interviews (Werse 2016). than women and
girls.From 1990 to 2015, it increased significantly among men, from 5.6% to 8.7%,
and among women, from 5.5% to 6.5%." (Extract from the National Report
Germany transnational institute)

Given the figures, it is likely that even if we remain conservative, we can imagine
that as soon as the recreational market opens, there will be many consumers. If
only 5% of the population consumes on the legal market, that would be 4 million
consumers. This would mean that we would very quickly be faced with a demand
equivalent to several hundred or even a thousand kg per day. Let's take the case
of 4 million consumers consuming 2gr/day, this would bring the market need to 8
tons of premium indoor cannabis (medical and/or recreational) per day. 2920 tons
per year for flowers only and 58900 tons more of flowers to produce the extraction
needed for the demand (20 times the amount of flowers needed). That's a total of
61,320 tons per year just for the German market. Meaning that with plants of 500
tons of production per year, up to one additional plant per year, it will take our
group 122 years to satisfy all the demands we are aiming for. And if they consume
4 gr/day we could then talk about a demand beyond any real possibility of
production.

Furthermore, Germany has limited its domestic production of cannabis destined
for the medical sector and has only issued production permits to a limited
number of companies, which are only allowed to produce a few tons per year and
can only sell to the government. This brings the actual domestic production
figures to 10 tons per year for the whole country by 2020.

"Contractual production is 10,400 kilograms (22,928 pounds) over a four-year
period, but the contracts include a clause that could allow for a 10% increase in
production over that period. Until now, all legal medical cannabis in the country
has been imported .Local production will help pharmacies meet demand, but the
country is likely to need some imports for years."
(Source: https://mjbizdaily.com/medical-cannabis-grown-in-germany-available-for-first-time/)

8

2.5. Momentum to invest

1

A market that produces only
a fraction of its needs and
favors imports as a supply
model.

2

A continuously expanding
market with a territorial
border.

3

No restrictions in Switzerland
on the production of medical
cannabis to date.

4

A project mastered by
specialists whose only
objective is the success of the
project.

5

A concrete possibility to
create a major player in the
European cannabis market
that will evolve in a
constantly expanding
market.

We see the ideal opportunity to
position ourselves as a strong value
coin supporting a future leading
producer of cannabis with the
highest standards of production and
traceability to serve both the medical
and recreational markets. Origami
Pharma, based in Switzerland has
territorial proximity and no legal
restrictions on production capacity,
which places it at a strategic location
for medical cannabis production.
Switzerland, Switzerland's image in
the world has always been rightly
associated with an impeccable level
of achievement. This is also true for
cannabis. The company Ashita has
therefore developed a project based
on these future medical and
recreational cannabis sales flows.
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3.Our Token
3.1. Blockchain, tokens and ICOs
TAIMA is a token that is intended to be used as a payment token. It is built on the
Solana blockchain. It will allow customers to acquire productions from Origami
Pharma's factories. The demand for TAIMA will increase in proportion to Origami's
production capacity. Essentially, TAIMA will be sold at the price of supply and
demand. Each factory creation will allow for new annual demand for TAIMA by
cannabis distribution companies who plan to buy from Origami. The TAIMA will
therefore be a payment token that will be directly linked to the tonnage of
cannabis produced by Origami.

3.2 Investment Structure - in practical terms, the TAIMA principle
The principle of the Taima is the principle of supply and demand created. Linking
the value creation generated by the recurrent production of medical or
recreational cannabis plants to the Taima will allow it to expand. With the market
facing supply shortages, demand is constantly expanding.

1

2

3

The demand for medical and recreational cannabis is much higher than
the actual production capacity of the market. It is expected that every ton
of production will be sold.
For a production capacity of 250 million euros per year of flower it will
take 250'000'000 of counter value in TAIMA to acquire it. Distributors will
therefore have to acquire the equivalent in TAIMA. The 3 million TAIMA in
circulation will represent the value of the demand which will be 250
million in total for a year of production.

The Origami Group is planning an expansion schedule of its production
capacity that will allow it to produce more tons every year and therefore
the demand for TAIMA will grow steadily. As Ashita does not plan to issue
more TAIMA in the coming years, this will directly impact the number of
TAIMA in circulation.
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Reaching the softcap will be sufficient to start with an initial production capacity of 50 tons
per year. Reaching the hardcap will enable Origami to start with an initial capacity of 1000
tons per year. TAIMA’s demand for 50 tons will be equivalent to 250 million euros and the
demand for 1000 tons will be 5 billion euros. The TAIMA price will take on the value
corresponding to the demand created by Origami Pharma.
Creating a counter value to the TAIMA through the production of cannabis will allow for a
recurring demand that will guarantee a form of stability. Each increase in production will
act as a lever on the price. The financial flow from these transactions will take place in
TAIMA.
The fundamental principle of this project is linking the value creation generated by the
recurrent production of medical and recreational cannabis to the TAIMA. This will allow the
token to grow in proportion to the commercial activity of all producers and distributors
under the TAIMA banner; In an environment with a market facing supply shortages and
constantly expanding demand.

3.3. Benefits for the Tokenholders
The benefits for the TAIMA token-holders lie in the acquisition of crypto designed
to allow them to invest indirectly or directly in the cannabis industry. A payment
token designed to increase in value concomitantly with the price of medical and
recreational cannabis and the expansion of Origami Pharma SA

to increase the value
of the token in case of

interact with the
medical cannabis

to take advantage of
future opportunities that

price inflation and
resale possibility on
specialized markets

industry and participate
directly or indirectly in
the adventure

will be developed by
Ashita during the TAIMA
venture

3.4. Target Asset Level - Key aspects and indicators
The TAIMA will be directly backed by the value of Origami's medical/recreational
cannabis production capacity. This makes it, by definition, a currency with a real
countervalue. As the underlying is in constant demand, more and more
production plants will have to be built.
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3.5. Secondary Market
Ashita will fund Origami to build a medical and recreational cannabis production facility with
an annual production capacity of 1000 tons. This corresponds to the funding of up to 1.1 billion
in total but not less than 5 million euros. The 5 million will allow for a start of origami
production while waiting for the rest of the funding. The first 5 million will allow Origami to
start production, however, the interest of such a project lies in the expansion of demand. The
1000 tons of annual
production of the Origami group will only be sold with the obligation of payment in TAIMA.
The market price of such production is around 25 billion euros. Origami will be able to finance
its own expansion from cash flow once the first production facility is operational (production
capacity of 5 tons per annum).
The TAIMA will be offered for sale on a list of websites specializing in the sale of
cryptocurrencies. The list will be found on the official TAIMA website. There will also be a
possibility to buy directly on the site. Once fully launched, TAIMA will be available on most
public crypto markets.

3.6. Token repartition
Half of the TAIMA issued will be used to finance the plants and the purchase of shares in
competing groups. A part equivalent to 10% of the TAIMA will be used for marketing and
partnerships with various strategic influencers. ASHITA will keep 20% of the issued Taima in
order to finance new projects in the future and to be able to meet any need. 10% of the TAIMA
will be used to pay the team and the last 10% will be used as a strategic reserve.

The emission of 50'000'000 TAIMA will be distributed as follows

Taima Token Repartition
5000000
10000000
5000000

5000000

10% project team = TAIMA
5'000'000 (10% distributed
per year to the team)

25000000
Issuer / Ashita = 20%
Financing Proj ect / Origami = 50%
Mananing Team = 10%
Marketi ng affiliation = 10%
Reserve = 10%

20% Issuer = 10'000'000
TAIMA will be owned by
Ashita and used to finance
the ongoing operations of
the company and future
projects.

50% Origami Pharma
financing = TAIMA
25’000’000
10% Marketing/Airdrop =
TAIMA 5'000'000
10% reserve = TAIMA
5'000'000
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3.7. Market launch
The TAIMA will be pre-sold in price increments. The first 500'000 TAIMA will be sold at
a price of 10 Euro each. Once sold all the 1'000'0000 TAIMA will be sold at a higher
price of 2.50 Euros per TAIMA.
Private sale 1st of April
(professional investors)
Cap
Factory 5 Tons /
Softcap

Factory 50 Tons
Start Acquisitions

Factories 500 Tons

Factories 1000 Tons

Presale 1st of May

Official launch 1st
of June

Taima

Pre-Sale price

500000

10.00 EUR

1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1000000
1500000

12.50 EUR
15.00 EUR
17.50 EUR
20.00 EUR
22.50 EUR
25.00 EUR
27.50 EUR
30.00 EUR
32.50 EUR
35.00 EUR
37.50 EUR
40.00 EUR
42.50 EUR
45.00 EUR
47.50 EUR
50.00 EUR
52.50 EUR
55.00 EUR
57.50 EUR
60.00 EUR
62.50 EUR
65.00 EUR
67.50 EUR
70.00 EUR

Pre-sale will take place by value milestone on a first-come-first-served basis.
The presale will set up the final price of the TAIMA for the launch day or the exchange listing.

3.8 Soft cap
The soft cap will be reached with the sale of the first 500’000 Coins. The corresponding funds will
be invested in the launch of a production plant with a capacity of 5 tons per year already existing
in Geneva and the launch of the construction of an additional 50 tons per year facility. The
3'500'000 TAIMA in circulation will thus correspond to a demand of 275 million, at least, which
will give it an intrinsic value of 78.57 Euro per unit. If the project only reaches the softcap, Ashita
Capital may retain or burn the remaining TAIMA to stabilize the value of the token. A softcap
followed by a burn of useless coins would allow an attractive evolution of the TAIMA. A reserve
could be kept financing future projects aiming to increase the demand for TAIMA or to regulate
the token’s price.
The soft cap will correspond to the 50-ton plant. Once the 50-ton plant is in place the TAIMA will
have a value of 275'000'000 Euro of demand for 3'500'000 TAIMA in circulation.
Origami plans to finance its expansion from cash flow. The production growth projection is
based on demand and foresees a potential expansion of 2000 tons per year. The construction of
the plants and the implementation of the production on different sites will be handled by Ali
Ghaffour and his team. Once the production turnover is reached, the company will be ready to
continue to grow according to its schedule.
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Origami plans to finance its expansion from cash flow. The production growth projection is
based on demand and foresees a potential expansion of 2000 tons per year. The construction of
the plants and the implementation of the production on different sites will be handled by Ali
Ghaffour and his team. Once the production turnover is reached, the company will be ready to
continue to grow according to its schedule.
The revenues generated by the production will allow Origami Pharma to finance its own
expansion without the need for further financing. The Token’s price will go through a series of
demand levels which in the case of a softcap level of financing would correspond to:

Taima

Production value

Date

Rate

Production in tons per
year

1000000

35.000.000,00 EUR

1.04.2022

35,00 EUR

7

3500000

275.000.000,00 EUR

1.04.2024

78,57 EUR

55

3000000

2.775.000.000,00 EUR

1.01.2026

925,00 EUR

555

2500000

12.500.000.000,00 EUR

1.03.2028

5.000,00 EUR

2500

2500000

25.000.000.000,00 EUR

1.04.2030

10.000,00 EUR

5000

2500000

37.500.000.000,00 EUR

1.04.2032

15.000,00 EUR

7500

2500000

75.000.000.000,00 EUR

1.04.2034

30.000,00 EUR

15000

2500000

125.000.000.000,00 EUR

1.04.2036

50.000,00 EUR

25000

2000000

150.000.000.000,00 EUR

1.04.2038

75.000,00 EUR

30000

900000

200.000.000.000,00 EUR

1.04.2040

222.222,22 EUR

40000

600000

250.000.000.000,00 EUR

1.04.2042

416.666,67 EUR

50000

250000

300.000.000.000,00 EUR

1.04.2044

1.200.000,00 EUR

60000

Ta im a Soft cap
1 400 000,00 EUR

1 200 000,00 EUR

1 200 000,00 EUR

1 000 000,00 EUR

800 000,00 EUR

600 000,00 EUR
416 666,67 EUR

400 000,00 EUR
222 222,22 EUR

200 000,00 EUR
78,57 EUR
35,00 EUR

5 000,00 EUR

925,00 EUR

15 000,00 EUR

10 000,00 EUR

50 000,00 EUR

30 000,00 EUR

75 000,00 EUR
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0,00 EUR

TAIMA

01.04 .2022

01.04 .2024

01.03.20 28

01.04 .2030

01.04 .2032

01.04 .2034

01.04 .2036

01.04 .2038

01.04 .2040

01.04 .2042

01.04 .2044

35,00 EUR

78,57 E UR 925,00 EUR 5 00 0,00 E

01.01.20 26

10 0 00,0 0

15 00 0,00

30 0 00,0 0

50 0 00,0 0

75 00 0,00

222 222,22

416 6 66,67

1 200 00 0,

15

This model allows us to see that TAIMA will continue its inflation periodically as Origami Pharma
will self-finance its expansion from cash flow while maintaining the obligation to purchase with
TAIMA for its customers.
With this formula, we could start with a periodical expansion of the TAIMA price. The groups
being paid in TAIMA for their stock and production will create the inflation of the TAIMA price.

3.9. Hardcap
In the case of a total sale of 25 million TAIMA. The hard cap would be reached, and the
production capacity would start directly at 1000 Tons per year. In this case, the price will follow
the optimum production capacity and will correspond to the production capacity of the group.
With 1000 tons of annual production Origami's turnover will be 5 billion Euro per year for 25
million TAIMA in circulation at the beginning. Once the production capacity is built, it will be
time to progressively burn TAIMA to increase the price over time. The strategy of burning TAIMA
will be to consolidate the price of TAIMA while securing several partners who will also use TAIMA
for their production and other transactions.
Taima

Production value

Date

Production in tons
per year

Rate

25000000

250.000.000,00 EUR

1.04.2022

10,00 EUR

50

20000000

25.000.000.000,00 EUR

1.04.2024

1.250,00 EUR

1000

15000000

45.000.000.000,00 EUR

1.01.2026

3.000,00 EUR

2500

14000000

70.000.000.000,00 EUR

1.03.2028

5.000,00 EUR

5000

8000000

97.500.000.000,00 EUR

1.04.2030

12.187,50 EUR

7500

7000000

110.000.000.000,00 EUR

1.04.2032

15.714,29 EUR

10000

4500000

140.000.000.000,00 EUR

1.04.2034

31.111,11 EUR

15000

3000000

195.000.000.000,00 EUR

1.04.2036

65.000,00 EUR

25000

2000000

250.000.000.000,00 EUR

1.04.2038

125.000,00 EUR

30000

1500000

350.000.000.000,00 EUR

1.04.2040

233.333,33 EUR

40000

1000000

550.000.000.000,00 EUR

1.04.2042

550.000,00 EUR

50000

500000

600.000.000.000,00 EUR

1.04.2044

1.200.000,00 EUR

60000

Ta ima Har d cap
1 400 000,00 EUR
1 200 000,00 EUR

1 200 000,00 EUR

1 000 000,00 EUR

800 000,00 EUR

550 000,00 EUR

600 000,00 EUR

400 000,00 EUR
125 000,00 EUR

200 000,00 EUR

3 000,00 EUR

12 187,50 EUR

31 111,11 EUR
65 000,00 EUR

10,00 EUR
1 250,00 EUR

5 000,00 EUR
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15 714,29 EUR
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TAIMA

01.04 .2022

01.04 .2024

01.01.20 26

01.03.20 28

01.04 .2030

01.04 .2032

01.04 .2034

01.04 .2036

01.04 .2038

01.04 .2040

01.04 .2042

10,00 EUR

1 250,00 E

3 00 0,00 E

5 00 0,00 E

12 187,50

15 714,29

31 111,11

65 00 0,00

125 000 ,00

233 333,33

550 0 00,0 0 1 200 00 0,

01.04 .2044
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Softcap VS Hardcap
1 500 000,00 EUR

SOFTCAP

HARDCAP

1 000 000,00 EUR

500 000,00 EUR
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TAIMA's softcap strategy will be based on Origami's reinvestment operations and will make up
for lost time if the hardcap isn't reached. The gradual and punctual reinvestment of Origami
Pharma's profits will allow TAIMA to meet the right value by correcting it if needed.

3.10 Company acquisition and strategic partner
Coupled with a strategy of acquiring stakes in other active companies in the cannabis market,
will allow us to implement different demand channels for TAIMA; this will grow the demand
significantly. Financing of new projects based on the principle of creating demand and
consolidating value in the supply chain can also be implemented to grow TAIMA's demand.
A first acquisition strategy will allow the project to be launched in the first year. Discussions with
strategic partners have taken place, some of which are in the process of adopting TAIMA as the
currency for medical and recreational cannabis transactions. In the event that other production
groups were to use TAIMA, the demand would be significantly larger.
The purpose of this white paper is to demonstrate the viability of the principle behind the TAIMA
and its self-sufficiency in the event of a soft cap being reached. Several strategies and
partnerships will be put in place to continue its adoption by the medical and recreational
cannabis sector.

3.11 Regulation
In the case of TAIMA's retention or manipulation attempts, an adjustment will be possible at any
time. In an extreme need for regulation, it will always be possible to mint TAIMA. Ashita retains
this possibility to deal with extreme cases to regulate a possible attempt to control the price.
This applies in the case of a hardcap level of financing only in the case of a softcap, the unsold
TAIMA reserve would be used to cover this kind of risk.
Ashita is a Swiss fintech that aims to create tokens and NFTs with real and quantifiable value.
The implementation of regulatory tools such as burning, and minting is not intended to be used
outside the strategy set out in this whitepaper but Ashita may use them to protect the value of
TAIMA.

3.12 LBA Swiss Law
In order to act in full legal compliance, all purchases of coins in our ICO will be made through
ALTCOINOMY. Altcoinomy is a Swiss company based in Geneva that specializes in payment
traffic for ICOs. They will take care of the KYC and the return of funds to the buyer of TAIMA in
case the ICO is not successful. The success of the Softcap depends on obtaining the Softcap of
3'500'000 TAIMA sold at their respective levels. The goal is to comply on all points with the
directive of the FINMA and the law on the LBA.
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3.12 Roadmap
Design Project

01.01.2022
01.02.2022

White Paper

01.03.2022

Private Sales
Pre Sales

01.04.2022

Public Sales

01.05.2022
01.06.2022
01.07.2022
01.08.2022
01.09.2022

Q2 report

01.10.2022

Softcap
Company Creations
Factory 5 Tons Start Production
Start Acquisitions

01.11.2022
01.12.2022
01.01.2023
01.02.2023
01.03.2023

Q3 report

01.04.2023
01.05.2023
01.06.2023
01.07.2023

Factory 50 Tons Start Production

01.08.2023

Q4 report

01.09.2023
01.10.2023
01.11.2023
01.12.2023
01.01.2024

Factory 50 Tons Start Production

01.02.2024

Q1 report

01.03.2024
01.04.2024
01.05.2024
01.06.2024
01.07.2024

Q2 report

Factory 500 Tons Start Production

01.08.2024
01.09.2024
01.10.2024
01.11.2024
01.12.2024

Financing new projects

01.01.2025

Q3 report

01.02.2025
01.03.2025
01.04.2025
01.05.2025
01.06.2025

Q4 report

01.07.2025
01.08.2025
01.09.2025
01.10.2025
01.11.2025

Q1 report

01.12.2025
01.01.2026
01.02.2026
01.03.2026
01.04.2026

Production lunch 1000 tons per year
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4. Ashita and Origami Pharma
4.1. Ashita
The Token is issued by Ashita, a Swiss start-up company based in Geneva. Ashita's project is
to finance a medical cannabis production company that will only accept TAIMA as a means
of payment for the fruits of its production. Ashita will be in charge of promoting and
supporting the TAIMA project. To do so, it plans a 3-phase strategy:

01

Launch of the
TAIMA project

Creation of the
need for TAIMA

02

03

Expansion of the
economic ecosystem
around TAIMA

4.2. Ashita SA
Michael Gebreziabiher Director
Mr. Gebreziabiher is Ashita's director as well as CEO of Level-Up Gestion which provides
the accounting and administrative support for the Ashita project. Mr. Gebreziabiher has
established numerous companies in the past and he has extensive experience in working
in different fields.

Sujati Lo CSO

4.2 Origami Pharma SA

More than 15 years in the online
marketing industry as a marketing
consultant, marketing director, and
head of research & development for an
e-reputation management company.
His educational background includes
EPFL (École polytechnique fédérale de
Lausanne)
&
HEC
Lausanne.
Professional web marketer specialized
in SEO, and web traffic generation.
Sujati has strong technical skills in
marketing (sales analysis & objectives,
digital strategy & conversion funnels)
and
also
in
web
development
(automation of tasks and management
of several thousands of websites in
multiple highly competitive sectors)

Akito Tawil-Kummermann
marketing

Head

Akito studied marketing and business
management at the University of
Canberra. He is an experienced
manager
in
the
service
sector
Communication
and
customer
relationship management. He is an
expert in sales and marketing strategies
in the services sector. Akito has worked
for 8 years as a marketing consultant in
various sectors.

Origami is a new medical cannabis
production company based in Geneva
that will be responsible for the
management of the production plants
and the assembly of the new plants of the
group. Origami is targeting an initial
production capacity of 500 tons of
premium indoor cannabis per year. An
expansion from 500 tons to 5000 tons of
additional production will be carried out
every 24 months for at least the next five
to ten years. Origami foresees a dynamic
expansion in line with the demands of the
market to be supplied while maintaining
an absolute level of quality control. The
high traceability due to the advantage of
the blockchain will also be a determining
advantage given its sector of activity.
Origami Pharma Group aims to become
the largest European producer of medical
and recreational cannabis.
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4.3. Origami Board

Ali Ghaffour CEO (Chef executing officer)
Born and educated in Geneva Switzerland. Ali has had a deep interest in the
science of cannabis since the age of 20. After two members of his immediate
family were diagnosed with different and serious medical conditions that could
only be alleviated through the administration of medical-grade cannabis. Those
experiences were formative in Ali becoming an early believer in the potential
therapeutic and medical benefits of cannabis plants. Over the years Ali has
become an expert in the cultivation and cross-fertilization of cannabis plants
and is now recognized as a leading specialist in the cultivation, science,
medicinal application, and economics of cannabis.

Nicolas Treand CFO (Chef financial officer)
Based in Geneva, Nicolas is a seasoned executive having held senior positions at
Trafigura Mining Group (multinational commodity trading company), Aurubis
Bulgaria (part of Aurubis AG Group), and Melexis Bulgaria EBR.MELE (a Belgium
automotive semiconductor company). Since 2018 Nicolas has been an
independent consultant and active in the fields of M&A and asset management.
Nicolas is a graduate of the University of Applied Sciences in Lausanne,
Switzerland, and subsequently specialized in general management, strategic
marketing, and finance at IMD Lausanne. In 2012 Nicolas was awarded the “Mr.
Economy prize” in Bulgaria for his work at Aurbis. "Mister Economy" is a
prestigious economic forum in Bulgaria and past award winners include leading
Bulgarian economists, financiers, and entrepreneurs.

Pr Jesus Arroyo CMO (Chef Medical officer)
A broad and solid post-graduate medical training in a university environment (15
years). In charge of intra-hospital positions with high responsibility (clinical work
and management activities): Head of Clinic (Internal Medicine (1987-1991) and
Assistant Physician, then Physician-Head of Department at the University
Institutions of Geriatrics of Geneva (1991- 1995. Development and management of
several clinical research projects. Notable teaching activities during the years of
hospital practice.
Extensive experience in private medical practice, combined with active
participation (1996 - 2018) in the internal management of private medical
structures (member of several Boards of Directors of Private Clinics and Medical
Colleges). Co-direction of the SOS Médecins Geneve home emergency service
(1995-1997). Active contribution to the activities of official Medical Institutions
(Representative of the Hospital Doctors to the Supervisory Commission of the
Medical Professions of Geneva; Psychiatric Supervisory Council of the State of
Geneva and College of the Geneva Doctors Association). Member of several
national and international Medical Associations / Societies).
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5. Investment Risks
5.1. Risk Factors Relating to the Token
If there is insufficient demand, the ICO will be canceled, and the buy orders made by the
buyers may be canceled. In this case, all amounts already paid by the buyers will be
refunded this operation will be managed by Altcoinomy SA. The minimal need for the ICO
to succeed is 500’000 TAIMA.
Tokens are not refundable:
Except in the event of cancellation of the ICO, the issuer is not required to provide token
holders with a refund for any reason and token holders will not receive cash or other
compensation in lieu of a refund. The statements in the white paper are only expressions of
the Issuer's objectives and desired work plan to achieve those objectives and no promises
of future performance or price are or will be made in respect of the Tokens, including no
promises of intrinsic value and no assurances that the Tokens will retain any particular
value.

5.2. Risk Factors Relating to our Business
The Issuer is a company incorporated in Geneva. The Issuer is a legal entity with a separate
legal personality capable of exercising all the functions of a natural person with full capacity
irrespective of any question of corporate benefit and having perpetual succession. The
constitution of the Issuer is contained in two documents: the Memorandum of Association
and the Articles of Association (Statutes). The articles of association of exempted
foundations generally provide that there must be at least one director and that the
management of the company is the responsibility of, and carried out by, its board. As a
token holder, you are not entitled to any shares in the issuer or any other right or interest in
or to the issuer (including any debt or equity interest therein) and you will have no right to
appoint or remove the issuer's board or operators . As the tokens do not confer any
governance rights of any kind in respect of the Issuer, all decisions regarding the Issuer's
business will be made by the Issuer at its sole discretion.
The Issuer may require additional capital to support its operations or growth and may need
to create and sell additional tokens in the future.
The Issuer's ability to raise additional capital will depend on investor and lender demand,
operating performance, capital market conditions, and other factors. Additional capital
may not be available on favorable terms at the time it is needed, or at all.
Information about the issuer's business is and will be limited:
You may not be able to obtain all the information you would like to know about the Issuer,
Tokens, investments made by the Issuer, or the Issuer's corporate governance, in a timely
manner or at all. You may not be informed in a timely manner of material adverse changes
in any of its investments. Although the Issuer has made efforts to use open-source
development for the tokens, this information may be highly technical in nature. The Issuer
is not required to keep users, purchasers, and holders of Tokens informed of its activities
(including progress and planned milestones). Because of these and other uncertainties,
you may not have accurate or accessible information about the Issuer.
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The tokens are not a loan, and you will have no control over the issuer:
The Tokens do not represent a loan to the Issuer and do not give the Purchaser any
ownership or other rights over the Issuer. It is understood that the purchase of tokens does
not confer the Purchaser any form of ownership or interest in the Issuer or its present or
future assets and income, including, but not limited to, any voting, distribution,
redemption, liquidation, revenue sharing, ownership (including any form of intellectual
property) or other financial or legal rights. You do not have, and will not have, the right to
vote or be considered the holder of the Issuer's share capital for any purpose, and nothing
will be construed as conferring on you the rights of a shareholder of the Issuer or the right
to vote for the election of directors or on any matter submitted to shareholders at a
meeting thereof, or to give or withhold your consent to any shares of stock in the company
or to receive notice of meetings, or to receive subscription or other rights.
The Issuer may not be able to fully execute its business strategy, which could adversely
affect the Token’s results.
Relationship between the Issuer, Ashita and Origami:
The Issuer and Origami Pharma intends to enter into a financing agreement The Issuer
and Origami Pharma SA will be independent contractors and not partners in any
partnership arrangement.
Related Party Transactions:
In the ordinary course of business, the Issuer and/or Origami Pharma SA may enter into
related party transactions on an arm's length basis and on market terms, in accordance
with our policy on related party transactions and conflicts of interest. Litigation:
From time to time, the Issuer may be subject to various claims and contingencies in the
ordinary course of business, including but limited to those related to litigation, commercial
transactions, and taxes. It will assess the likelihood of any loss or exposure of any claim.
Litigation is subject to inherent uncertainties, and an adverse outcome in these or other
matters may occur from time to time and adversely affect the business. If a loss is
considered probable and the amount can be reasonably estimated, it will recognize a
charge for the estimated loss. In addition to the estimated loss, the liability recognized
would include probable and estimable legal costs associated with the claim or potential
claim. The Issuer may not have insurance coverage for certain matters. There can be no
assurance that a claim will not materially and adversely affect its business, financial
condition, results of operations, or cash flows.
Other disclosures:
Token purchases should only be made by persons, entities, or companies that have
significant experience and understanding of the use and intricacies of crypto-currencies,
including cryptographically secured digital tokens, and blockchain-based software
systems. The Buyer shall have a functional understanding of the storage and transmission
mechanisms associated with other cryptographic tokens. The Issuer will not be liable for
any loss resulting from actions taken or omitted by purchasers. If you do not have such
experience or expertise, you should not purchase or participate in the sale of Tokens.
Cryptographic tokens such as Tokens are a new and untested technology. In addition to
the risks mentioned above, there are other risks associated with the purchase, possession,
and use of Tokens, including unforeseen risks. These risks may materialize in the form of
unforeseen variations or combinations of the risks mentioned above.
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